BRIDGING & COMMERCIAL

Our pick of exclusive news

1,562 mortgage brokers have
signed up to Lenderlink since
its launch at the end of 2018,
I'he sourcing svetem— run

by Spe st Mortgage Group
(SMGy il]-:[l s 1,300
specialist mortgage products
from 35 lenders across first

.\nll .\I'l'(?l\ll l'l\d H‘"I |'||Il|"a.‘ul"i,
BTL andl bridg n‘;_l\ finance.
Brokers can find a mor Lgage on
ll'-l' "_\"1"3” en refer it to SMG
for processing and share the
proc fee, or submit it directly 1o
the lender via AP integrations
built into the system.
Lenderlink received £7m

waorth of applications in its first
month, of which |"s-a|'|_\' E4m arc
pr |<'l'l‘|]'i|].:._! towards completion,
Matt Cottle, chiel exeoutive
officer at SMG, « laims that

only a minority of martgage
brokers have both proper

aceess 1o specialist products
and the know |u||':3_‘.' Lo

package such applications.
Lenderlink brings this together
i one F‘L\('L'\ i\"."lJl no sign llp

or "”G\.‘J“‘;\i Jnll“lhl-" [.l' 5.

“Mor1 brokers want and
need aceess 1o such a tool, but
l|".(~:' do not want to risk 1'.1|)||1|
tor de so. Lenderlink makes that
happen for them,” says Matt,

Roma Finance has ]u'u\lxh-ui a
£273,000 bridging loan in five
days for a new Tuild bungalow.
The borrower was looking lor
the lunding to help with cash
How to acquirve the property in
Norwich and carry out some
light refurbishment,

The property is 1-:{]}\'\'[1-1[ Lo

be valued at £420,000 on
rnnl.]}'u‘in-n and sold to pav ol
ll-l" |H'Hl“-_[|r|€3 |II.'||'|

Danicl Hill, divisional sales
manager at Roma Finance, savs:
“It was a |>||-\\-.||I'|- to |h-]|1 a
customer who necded finance,
quickly. It’s a high-quality
property and the customer will
make a E;ruﬁ'l on the sale”
Gordon Dully at Business
Funding Expert—which
introduced the case—adds: “1
am pleased to say that Daniel at
Roma Finance worked his socks
off to make sure the bridging
tau i|'.|_\ we were arrangi o on

g

behall of our mutual customer

went ahead without any issues.”

After celebrating its first year

in business—during which

just under Lo0m of loans were
written across 72 dealsTuscan
i JleL.l] has closed a :-'cum-.Lu'_\
l‘umlil:;g line with a \'lml]\'ngvr
bank warth £30m. Colin
Sanders, CEO at Tuscan l.'.\:.1|1.1|
||'l| '[lll-ﬂ"l R]‘IJ\"‘ .L (s V'P].‘ln': ||'(|‘.‘

it is a complementary I'.n'llltl\

to its existing debt line, as it
will enable it to provide a wider
offering. “What it will allow us
to do is look at slightly larger
loans,” Caolin savs, adding that
the new |uu<li|llg mieans that
Tuscan can now lend up to Lom,
“But it would need to be the
right deal " he adds. It could also
mean that the lender can now
consider certain types ol site
arquisitions, suc h as land with
planning, As a result of the new
line, Tuscan's funding capacity is
now just shy of £100m .




